
 

February                      2015 

A Good Time to be a Seller 

Snapshot:  Inventory… or lack of inventory continues to be the story. 

Historically inventory levels stay the same or dip through the spring and begin to build through 

the summer and fall.  Many homes come on the market in the beginning of the year but buyer 

demand is also high during this time keeping a lid on increasing the number of homes for sale.  

When looking at the list price to sales price ratios for neighborhoods it is not unusual for it to 

average over 100%. 

This can be a frustrating time for buyers competing for homes while interest rates are low.   

Buyers need to be prepared to make strong offers quickly and prepare for multiple offer          

situations.   

Inventory is lower this year than this same time last year and the number of pending sales is 

higher than this same time last year.  As a result, prices are up a pretty solid 10% from the same 

time last year.  Historically, March through May is when we generate the highest number of 

sales through the year. 

Nationally, consumers are positive about their personal finances at the start of 2015 and the 

Mortgage Bankers Association (MBA) Builder Application Survey reported mortgage             

applications for new home purchases shot up 29% in January. Their VP of Research & Econom-

ics said, "On the strength of an improving labor market and low interest rates, January new 

home sales were up nearly 30% over December." In the MBA's Mortgage Applications  Survey 

for the week ending February 6, the FHA share increased to 14.1%, thanks to lower FHA        

insurance premiums.  FHA loans advantage to home buyers is they typically have 3.5%  down 

payments vs the minimum on conventional loans of 5%. 

 

QUOTE OF THE MONTH… "Obstacles are those frightful things you see when you take your 

eyes off your goals." --Anonymous 

Todd Marshall, CRS 

Managing Broker 

425-327-1243 Direct 

todd@windermere.com 

www.toddmarshall.net 
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13435 Greenwood Ave N, Unit H 

Offered at $299,950 

Hardwood floors in the kitchen and eating area, beautiful wood doors 

and trim.  Kitchen is equipped with maple cabinets, gas range, new micro-

wave and dishwasher.  Perfect blend of modern luxury with traditional 

warmth. Living room has a warm gas fireplace and bay window.  Upper 

level has high vaulted  ceilings and a full size laundry.  Private front yard 

area with a small patio.  Steps to bus, shopping and restaurants. 

Highlights: 

1,390 ASF Year Built 2005 1 Car Attached Garage 

2 Bedrooms 1.5  Bathrooms  

Mechanical: Highly efficient Radiant Gas Heating 

 


